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YIIPAB/BAIBE O/JTHOCUMA CA ITIOTPOITAYUMA - CRM

CUSTOMER RELATIONSHIP MANAGEMENT - CRM

Pe3ume: V caspemenum ycnosuma nocnosarea,
OCHOBHU napamemap yenjewHocmu  jecme
K8Anumemar U Oy20MpajHo 00pocU8 O0O0HOC ca
Kaujenmuma. 3a0060/6Cmeo nompouiaud, ocmeapeHo
K8AIUMEMHOM NOCI08HOM CAPAOROM, HPEKo 000poe
NO3HABAA — UXO0GUX — nompeba U FUXOBO2
3a00680/b€ra, NOZHABAME FHUXOBUX HABUKA U Jicesnd,
npeocmaesa  OCHOBHY — NOJY2y — OCMBAPUBArba
0y20poUuHe N0janHOCHU.

Ynpaswarwe oonocuma ca nompowauuma je
HOBU O00IUK NOCNIOB8AFA UHCMUMYYUjA 3ACHOBAH HA
MAPKEMUHWKUM NPUHYUNUMA U NPedCcmasnsa  Ouo
"Oueumanne  exonomuje”  umu  "enekmponckoe
nocaosarva". Mooice ce depunucamu Kkao nocrosaree u
KOMYHUYUpAare ca NOmpowauuma uuju je yums
NPUKYNbARbe NO0amaka 0 NOMmpowayy, CMjeumaj mux

no0amaka, FUX08a AHATU3A U  NPemeaparse Yy
unopmayuje, Koje ce Kopucme 3a U3SPAORY
O0yeopouHux,  Keanumemuux  ooHoca. To  je
KOHMUHYUPAH — NOCNIOGHU — Npoyec — HA  COUM

OpP2aHU3AYUOHUM HUBOUMA UHCIMUMYYUja, YCMjepeH
npema oceajary u 3a0picasarsy Kynaya.

Kbyune pujeun: nompowauu, mapkemune
00HOCa, ungopmayuone u KOMYHUKAYUOHE
mexHoaozuje

JEJI knacupukanuja: M3/

1. YBOJ

Summary: In modern business conditions, the
basic parameter of success is high-quality and long-
term sustainable relationship with clients. Customer
satisfaction achieved through the quality of business
cooperation, proper knowledge of customers’ needs
and their satisfaction, knowledge of their habits and
desires, presents a basic mechanism for achieving
long-term loyalty.

Managing relationships with customers is a new
form of business institutions based on the principles of
marketing. It presents a part of the "digital economy"
or "e-business". It can be defined as a business and
communication with consumers aimed at collecting
data on consumers, arranging, analyzing and
transforming these data into information, which are
used to build long-term, quality relationships. It is a
continuous business process at any organizational
level of institutions aimed at winning and retaining
customers.

Key words: customer, relationship marketing,
information and communication technology

JEL Classification: M3/

Konuent CRM-a ce nojaBuo jou npuje 1o6a MacoBHE MPOM3BOILE U WHAYCTpUjaNIH3aLuje,

KOJl MaJIUX 3aHATCKUX paJibH, KOje Cy CBOje IMOTpolIaye MO3HABaJe JHMYHO, Ca CBHUM HHbHXOBUM
aTpuOyTHMa, a CBOjy NMOHYIYy TOMe NpuiarohaBaie, oapkaBajyhu mpu Tome Beoma MPHCHE OJHOCE
MOBjepea M JIOjalTHOCTH Ca CBOjUM TMOTpomaunma. [loTpommaun Cy Haj3HAYajHHUjU elleMeHAT
BpEIHOBamka INPHMHUJCHEHUX IOCIOBHUX MOJENa Yy OIHOCY IpeMa TPXKHUIITY ¥ KOHKYPEHIHjU
(Vojinovi¢ 2011).

2. JEOMHUCAIBE CRM-a

Kana ce MapkeTHHT mocMaTpa Kao KOHIIENIHja, OHA 03Ha4yaBa U peiiekTyje cTaB MeHalIMEHTa
WHCTUTYIIMje, HAauuMH pa3MHIUbama, mpouec U ¢(uino3opujy ymnpasibama, KOjU CBE AKTHUBHOCTH
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WHCTHUTYIIMja ycMjepaBa mpema caTuchakiuju Kynana. MapKeTUHT, Kao MocioBHa (yHKIH]a, CTaBJba
y TIPBY IJIaH CBE aKTUBHOCTH KOje ce 0aBe nAeHTUHUKAIMjoM 1oTpeda u npeapuhameM 3a10BOJbEHA
TPaXKib€, Y3 OCTBApEH-E 3aaTUX MOCJIOBHUX IHJbeBa. CTpaTelKu IPUOPHTET je moTpeda KiujeHaTa u
BUXOBO 33/I0BOJBEH-E, TIj€ Cy HEONMXOAHA ca3Hama KO Cy TH KIHjEHTH, KaKO ce CTHUy M Koje cy
HUXOBE BPHjEAHOCTH.

Mapxetunr onHoca (Relationship marketing)', KOHLENT KOjH je pa3BHjeH MOCIbEEHE ACIICHH]E
20. BUjeka, ylory Kymnua cTaBjba y MpBH IUIaH, Aaje My HOBY, AYyTOpOUHY ITMMEH3H]y, ca (OKycoM Ha
pa3BHUjambe JI0jaHOCTH, capaibe, TapTHEPCTBA U AYTOPOYHHUX OJHOCA Ca KIbYYHHM KYyNLHUMA.

MapkeTuHT ofHOCa je (OKyCHpaH Ha MACHTH(HKOBAIE M 33J0BOJbaBaIbE MOTpeda U Keba
KJIMjeHaTa, Kpo3 MpoLec yrnpaBibama JeTaJbHUM HH(opManujamMa O IOjefUHauYHUM KIHjeHTHMa U
NaXXJBUBO YIpaBJbalbe CBUM JOJUPHUM TadkaMa ca Ky[oeM paad MaKCUMHu3alllje HUXOBE
nojanHocTd. JlomupHa Tadka ca KyIIeM je cBaka NpWIMKa Jda ce Kynan cpehe ca OpeHIoM wiu
YCIYroM — Of TMYHOT HCKYCTBA WM MAaCOBHE KOMYHHKAIIH]jE 10 CIIydajHE OIcepBaLuje.

be3 ocHoBHHX uH(oOpManuja o moTpebamMa W MOTHBHMA Kylala, HHXOBOM IIOHALIAY,
omtyuyjyhum ¢aktoprMa y mporecy KylnoBHHE He MOKe ce mocTuhu ycrmjex Ha Tpxkuiuty. Ita kynm
Tpaxke, mTa npedepuiry u Kymyjy, Taje, Kaga U Kako — IPeICTaBJba OCHOB 32 IUIAaHUPAkhE MapKETHHT
cTpaTeruje.

VYcmjeman pa3Boj MapKETHHT OZHOCA ca KIIMjeHTUMa YKIbydyje cibeliehe akTUBHOCTH:

— (opMHupame HOBOT TPKHINTA CENEKIHMjOM CHEIM(PUYHUX TPXKUIIHUX CerMeHaTa u
ycIocTaBjbabeM JUACPCKE TO3MLHUje Ha HeMy @yTeM pas3Boja mpuiaaroheHux
(bMHAHCH]CKUX POU3BOJIA;

yHanpehuBame KBaJUTATHBHOT HHBOA OJHOCAa Ca KIWJEHTUMa Ha TOM TPXKUIITY
yKJbY4yjyhH uX y Mmpoliec mpojeKToBamka U pa3Boja HOBUX MPOU3BOAA;

WUMIUIEMEHTAIM]y MOHUTOPHUHTA U WHTEPIIONAIH]y TPEHI0BA KaKo OM ce IMpaTHIie IPOMjeHe
Y OKpY>K€HbY U IPOAKTHBHO PEaroBajio Ha HHUX;

pa3Boj KOHILENTa MAapTHEPCKOI MAapKeTHHIa ca KIMjeHTUMa, N00aBhbadyMMa U OCTaJIHM
TPXKUIIHUM Cy0jeKTHMMa KOju MOry YTHIATH Ha YCIjEIHO TPXHUIIHO TI0CIOBAKE
KOMTIaHHje.

[Tocmatpajyhn MapkeTuHT OJHOCE Ha BHILIE OCHOBa, HajBehe pasnuke yodaBajy ce m3mely
relationship npucTtyna kao jemHor oONKMKa MapTHEPCKOT MAapKETHHTa W KJIACHYHOT, TPAaHCAKIMOHOT
MapKeTHHra. TpaHCaKIIMOHM MapKeTHHT 0a3upa ce Ha KOHUENTY TPaJUIMOHAIHOT MapKeTHHTa, TIje
Cy OIHOCH KJIMjEHTa W WHCTUTYIHje KPAaTKOPOUHOT KapakTepa W pagd ce€ O jeAHOTPaHCAKIMOHUM
pa3MjeHama, Ha OCHOBY 4era je 0Baj KOHLIENT U JOOWO UME TPAHCAKIIMOHN MapKETHHT.

Tabena 1: Tpancakyuonu vs. napmuepcku MapKemure

Tpchakuuouu MAPKemuHz

Iapmnepcku mapxemune

@Dokyc Ha jeZiHO] poJaju

dokyc Ha 3a/ipKaBamy Kynna

OpwujeHTanyja Ha KapaKTePUCTHKE
pon3BoJIa/yciyra

OpwujeHTranyja Ha KOPUCT o1 yrorpeode
pon3BoJIa/ycmyra

KpaTKOpque AKTUBHOCTHU

JlyropouHe akTHBHOCTH

Husak HuMBO ycnyra

Bucok HuBO yciyra

HCOHXO,HaH CTCIICH KOHTAKTAa Ca KyIlnuMa

Bucok creren koHTakTa ca Kynauma

KBanwurer je npBeHcTBeHO OpHra rnpoussBohaua

KBanurer je Opura cBux y4ecHHKa y KaHAILY
MapKeTHHTa

Pact u pa3Boj komnanuje momohy UHTEpHUX
cHara

Pact u pa3Boj komnanuje momohy MHTEpHUX U
eKCTEpHHX cHara

Ocnamame Ha COIICTBCHE CHAre

Capajma ca mapTHeprMa (yMpeKaBame)

MacoBHu MAapKCTHUHT

I{ybHY (TapreTrpann) MapKeTHHT

Cranpapauzanyja

YCKJ'Iar)I/IBaH)C Ca XXC€JbaMa 1 3aXTjeBI/IMa Kyrana

Konraktu ca xymiumMa cy 00MYHO jeJHOKpaTHH

KoHnTakTn ca KymiyMa 1mocrajy oJHOCH pa3MjeHe
nHpopmanyja, cTuIamka 3Hama 1 MelycoOHor
yBakaBama, IITO UMa 32 [IUJb CTBAPAHE
JYrOpOUYHE capaibe
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! Temun ce Mmoxke MPCBECTHU HA BUIIC HAYWHA, KA0 MAPKCTUHI BE3a WX OJHOCA, ITaPTHCPCKU MAPKECTUHT U CJI.
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Ha Ou ce mouuto A0 uMJba, WACHTHU(HKALMje M JoOWjama KIWjeHaTa Ol BPHUjEIHOCTH,
OYHUTJICMHO je Ja Ccy momanud W WHpopManWje KbydHH ycinoB. OHU ce noOHjajy y Tporecy
KOMYHHIIMpama ca TPKUIITEM W KIHjeHTHMa. MexaHu3aM Koju 0BO oMoryhaBa je MOCJIOBHU MOJEN
CRM-a. [IpuxBartame, uzrpaama 1 Tperupae CRM-a je pa3inuuuTo o HHCTHTYLIUjE 1O HHCTHTYIIHjE
Y 3aBUCH O] JjeNTaTHOCTH KOjoM ce 0aBH, 3Hama M CKJIOHOCTH U IITO j¢ Haj3HaYajHUje, ToCBeheHOCTH
toMe 1a CRM mperBopH y IjenoTBOpaH MOCIOBHU MOJAEN KOjU jeIHAKO yBa)kaBa M 3allOClIeHE U
KJIMjCHTE.

[Tojam CRM-a je Hergje nmoucroBujeheH ca HHPOPMATMOHMM TEXHONOTHjaMa, MAPKETHHILIKIM
aKTHBHOCTMMa, TpoleciMa pyKoBolema BpUjeTHOCTHMA M PEHTAOMIIHOCTH KJHMjeHaTa, MpolecuMa
JaBamba MOhM KIHjeHTy, moBehama HMCKycTBa KiIMjeHaTa O ycilyramMa WHCTUTYIHje W YIpaBibamba
ogHOCHMa Kpo3 cBe KaHaje. JemuncrBeHa nepununmja CRM-a He moctoju, anu BehnHa TeopeTndapa
ra TpencTaB/ba Kao CHUCTEM YyIpaBjbamba OfHocuMa ca mnorpomadnma. CRM wuHTerpuie seyne,
MpoIece U TEXHOIOTHjy, KaKO O MaKCUMH3HPao OJHOCE Ca CBUM MOTPOIIAYHMA.

CRM je pa3zymsbuB nmpucTyn Koju 06e30jelyje oTBopeHy KoMyHHKaIujy u3mely cBux pyHknmja Koje
ce cyouaBajy ca norpomaurnma. CRM Hapacrtajyhe ocnaxyje uatepuer (Goldenberg 2002).

CRM jecte ympaBjpame OTHOCHMMAa ca IMOTpOIIauMMa Kao IIOCIOBHA CTpaTeruja u3dopa
ylpaBJbamba MOTPOIIaYMMa a ONTHMANU3yjy Oyropouny BpujeaHocT. CRM 3axTujeBa M MOCIOBHY
¢unozodujy ca GoxkycoMm Ha MOTpoOIIada U TOCIOBHY KYJITYpY Koja MOApKaBa epeKTUBHU MapKETHHT,
pojIajHe U YCIyXKHE Iporece.”

CRM jecte mocinoBHa cTpaTeruja Koja KOpUCTH HHPOPMALMOHY TEXHOJIOTH]Y a 00e30ujenu
npenysehy pa3ymibuB, MOy3JaH W WHTETPUCAH TOIJIEA Ha HEroBy 0a3y moTpoliada, Tako Ja CBU
MpOLIeCH M MHTEpakKiyje moTpomayda ca npenyseheM moMorHy odyBamy U MPOIIUPEHY 3ajeIHUYKHX
onHoca kopuctu (Zikmund et al.2003, 3).

CRM jecre mpaheme moHamama moTpomada jAa OW ce pasBWIM NMPOrpaMH MapKeTHHIra U
U3rpajilbe 0HOCa ca MOTpoIIauYuMa pa3BojeM copTBEepCcKUX cucTeMa Koju 00e30jel)yjy KOHTaKT jenan
npema jeaaH u3Mel)y MapKeTHHIIKE JjelIaTHOCTH U MOTpoLIaya.

IIpema Francoise Tourniaire, CRM nipezcraBiba:

— YUTaBO MOJbE yMpaBJbamka OAHOCHMA ca IMOTpoIIadyrMMa, Koje ce cacToju o (yHKuuja
OpHMjeHTHCAaHUX IIpeMa IOTpOoIIady Kao IMITO Cy MAapKeTWHT, Mpoiaja M IOAPILIKA
MOTPOILIAYNMa;

— anate KopumheHne o cTpaHe QyHKIHMja Kao LITO je ayToMaTh3alyja MpoaajHe CHIIE;

— HewTo u3Mel)y IBa MPEeTxoJHa, MPoLeC YKbYUEH Y YIIPaBibalhe OTHOCHMA Ca
notpomaunma (Tourniaire 2003, 2).

OcnoBHa nocraBka u uzaeja CRM-a je opujeHTHCaHOCT M OpHra mpema MmoTpomavy, a He
npema npousBoay. OCHOBHM TEpMHUHH Y OBMM JeUHUIIMjaMa Cy JbYIH, OO KAao MOTPOLIaYd WU
KOPUCHHLN YCIyre, TEXHOIOTHja U MHTEPAaKUMjCcKU oxHocHu. [Ipema oBome, pyHkimonncame CRM-a
je cupoBol)eme mporpamMa NpoMjeHa y MOCI0Bamky M MOCIOBHO] KYITYPH Y3 HEOIXOAHO CXBaTame Ja
je 3a To motpeban onpeleH BpeMEHCKH MepHoa U PHUHAHCUJCKO yJarame.

[TpuxBarame CRM-a Huje paBHOMjepHO y CBUM MHCTHUTYLHjaMa rje ra je Moryhe mpoBoanTH,
anu mocMmaTpajyhu mpuBpenHa KpeTama y LjeluHH, 3a (GUHAHCHJCKA CEKTOp MOXXeMo pehu na je
HajHAIIPEHUjU O OBOM MUTamy, y3uMajyhin y o03up MpHMjeHy TEXHOJOIIKUX pjelieha, TUPEKTHUX
MapKeTHHIIKMUX OJHOCA ca KIHjeHTHMa W oOMM mojaTaka ca kojuma pacronaxy. CRM moxkemo
MocMaTpaTi Kao TPEHYTHY WHBECTULM]Y WM AYTOpOUYHY MOCIOBHY OpHjeHTanujy. IIpermocraBka je
na he nmyropouno mpuxBatame CRM-a Ha mpaBu HauuH [OHUjE€TH KOPUCT M 3allOCICHHMa U
MoTpollaurMa, 3a mTo je morpedHo mpuxBatuTd CRM Kao MHTErpHcaHW IHO LIMpEr mporpama
IpoMjeHa Koje Tpajy TOKOM IyXer BPEMEHCKOI MepHuojia ca OpHjeHTalHjoM Ha JbYACKE pecypce H
OpraHu3zalujy.

? Oficijelna CRMguru.com definicija.
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daktopu Koju yTruy Ha npuxsatare CRM koHLenTy u3noxenu cy y cibeaehoj radenu:

Tabena 2: [lomephenu ymuyajuu paxmop na npuxeamaroe eCRM

Tlojedunaune Daxmopu Koju ymuy . Ynompeba
yec U KO ymuty Tocpeonuuxku ymuyaj peoa.

sapujaone Ha npuxeamarwe CRM mexnoozuje
PenatusHa ®daxTop
MIPEIHOCT MHOBAaTHBHOCTH

— KapaKTEePUCTHUKE Hamjepa 1a ce
Moryhnocr nexyseha y mormeny CraB o kopumhemy .

. . KOPHCTH TEXHOJIOTH]a

ucrpobaBama MPUXBaTakba MHOBAIMja | HOBHX TEXHOJIOTH]a CRM

(Huje moTBpheH yTuiaj
Moryhnocr KOMIUTEKCHOCTH |
rocMaTpama KOMITATHOMITHOCTH)

. VYTBpheH Ha OCHOBY

®daxTop OpraHU3aIje — BEIHINHA, TIOAPIITKA VYnorpeba

yTunajHux axropa Koju
orpeijesbyjy Kako
JIOHOCUOLY OITYKE

DaKTOp OKpYHKeHha — KOHKYPEHTCKH PUTHCAK, | opajxajy KOPHCHOCT HOBE
3aJI0BOJKCTBO KyNalla M MAPKCTHHIIKK IPUCTYIL | rexpomoruje

TEXHOJIOTHj€ 3aBHCH
OJ] TOCPEHOT YTHIaja
BEJIMKOT Opoja
(axropa koju
00JIUKYjy CTaB

TOII MCHAIIMCHTA, NHBOJIBUPAHOCT KOPUCHUKA

- (mepummupaHa
dakTop 3a1aTKa — KOjH THII [IOCIIA Ce Pajy, KOPHCHHUKA.
: . . KOPHCHOCT) ¥ KaKo

KaKBa j¢ ayTOHOMH]ja M HEU3BjECHOCT Y S Henocpenue Bese
IpoIjew Y]y Temkohe )

JIOHOLICHY OJLTYKa n3Mel)y yTunajHux
KopHIhiemka THX HOBHX (baxTopa u Hawj 4

®dakTOp MHIUBUIYATHHX KapaKTEPUCTHKA TexHOMOrHja op Jepe I

MeHalepa: cTapocT, 00pa30Bame, HCKYCTBO U (nepuenmpana makoha ce xopucti CRM mucy

JIMYHE CKIIOHOCTH xopuiherma). noTBphete.

3. EIEMEHTHU CRM-a

[Ipouec ycnocraBpama CRM-a y npeny3ehnma 3axTjeBa Mpenu3HO YTBphUBame acrekara
nocnoBama, AcpUHHCAKE MOCIOBHHX CTpaTerdja M IMOCIOBHHX ILHMJbEBA, TP)KHUIIHE IIHJBEBE,
nHpopMalje Koje Tpeba MpHKa3aTh MOTPOLIAaunMa, KapaKTepHCTHUKE M BPUjEAHOCT IOTpOIIaya,
npensuhene epexkre CRM-a u cnpeMHOCT &1a ce OH mpuxBaTH U npoBoau. AyromaruzoBaHu CRM
cacToju ce M3 TPU KOMIIOHEHTEe, Koje cy Mel)ycoOHO moBe3aHe, KaTKaJ HCHIPEIUIeTaHO Ajenyjy H
Hagonymyjy ce. [oBopruMO 0O ornepaTHBHOM, aHAMUTHYKOM M KomabopatuBHoM CRM-y. U kana je y
NpUMjEHH CaMoO jefaH OA OBa TPU eleMeHTa, W Taja ropopumo o crtpatermju CRM-a, ogHOCHO
YIpaBJbakby OAHOCHMA €a MOTPOIIaYnMa.

3.1. Onepatusan CRM

OmneparuBan CRM nonpasymujeBa ayToMaTru3auyjy U epeKTHBHOCT 1jeJIOKYITHOT MPOJajHOT
mporeca NpoM3BOAa M ycIyra, 3aTUM ayTOMaTu3aldjy MapKeTHHra HpUMjeHOM HH(OPMaLUuOHOT
cUCTeMa, H3BpLICHE M Mjepemhe YYMHAKa MapKeTHHIIKMX KamIlama, npaheme KOoHTakara ca
KIMjeHTUMa M Ha Kpajy ayToMaTH3alHjy MOIPIIKE KIMjeHTUMa Kpo3 Mo3MBHE IeHTpe. OnepaTuBHU
CRM mpencraBba yHOC HoOJaTaka y HWHTEPaKIHMju ca KOPHUCHUKOM Kpo3 paszHe 0as3e mojaraka W
aruMKanuje 3a npaheme akTHBHOCTH KOPHCHUKA.

OmneparuBan CRM mpukynsba mopaTke, CKIAAMIITA HMX W COPTUpa MPEKO mporpaMa 3a
npaheme KinjeHata. MoxkeMo To 00jacCHUTH Ha TpuMjepy Bohema Tekyhnx pauyHa KiujeHaTa OaHaka,
raje ce Koa WAeHTU(UKalMje BIAacHUKA padyyHa Ha padyHapy I0jaBe€ CBH IMOAAIM TOBE3aHMU ca
MMaolLeM payyHa, BallyTa M U3HOC CPEACTaBa, CBE (PMHAHCH)CKE MPOMjEHE Y TPETXOIHOM TIEPHOAY, 110
W3HOCY, BpeMEHy U MjecTy npomjeHe. Ty cy u moganu o Kopumhewy ocTanux ycayra 0aHKe Kao MITo
Cy 103BOJbEHH JIMMHUT 32 YJIa3aK y ,,JPBEHO", IOCjeI0BabhEe INIATHUX U KPSAUTHUX KapTHUIIA.

36o0pHuk pamosa Exonomckor daxyirera, 2013, 7, crp. 179-186
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3.1.1. Mapxemune unuyujamuee nymem CRM-a

[Ipon3BOAHM KOHLIENT MAapKETHHIa OKPEHYT je MpeMa MpOU3BOAY, a KaMIame cy Ouie Tako
KOHLIMMIUpaHe J1a Jonpy 1o mro Beher Opoja knujeHara. [lorpomayun cy TpeTupaHu Kao 1a CBU UMajy
ucrte norpede u xesbe. Kammame cy Oune poxycupane Ha Mpou3Bol, a He Ha Kynua. [loteHuupana je
BHCOKa NMPOPUTAOUITHOCT, Ca MAacOBHOM IPOW3BOAKOM M IUTO HIDKUM (HUKCHUM M BapHjaOMIHUM
TPOILKOBHMA.

CpearHOM MPOUUIOT BHjeKa M0jaBUO CE€ TUPEKTHU MapKETHHT, KOjU YKIJby4dyje KOMYHUKAIHje
ca Behum OpojeM motporrada, myTeM cliamba IPOMOTUBHUX MaTepHjaia IMOIITOM, JICUMa, OTJIACUMa Y
yacondcuMa W HapylnOeHunuama. JIMPEeKTHM MapKEeTHHT OINpPEAHjeJbeH je 3a MpoAajy Mpou3BOAa
MacOBHE POU3BO/IkE ITO Behem Opojy Kymarna.

LupHM MapKeTHHT je MPOMOLHja MpoM3BoAa M yciyra ogaOpanuMm morpomaudnma. OH je
HACTa0 Ha OCHOBY aHajM3€ BEIMKOr Opoja MojaTaka O MOTpoLIayMMa Ha OCHOBY HHXOBHX
MOHOBJHEHMX KYNOBHMHA. AHAaNU30M THX IIOfaTaka JoJla3d c€ [0 KBAJIMTETHE CErMeHTaluje
norpomayva. CerMeHTalyja je y mo4eTKy BpIlIeHa Ha JeMorpad)CKoM OCHOBY, a MOTOM 10 UCTUM HIIH
CIMYHUM TpedepeHnrjamMa, mpeMa HauuHy KOHTAKTa, KBAIMTETY W Tpajamby MOCIOBHOT OIHOCA,
Mpo(hUTaOMITHOCTH, )KUBOTHE JIOOU UT/I.

HajuoBuja ¢aza eBomyumje MapKeTwHra je ,,MapKeTHHI OAHOca jemaH mpema jeman. OH
noapaszymujeBa (hokyc Ha motpomava. Huje Bume nuib npojaja jeqHor nmpoussoaa mto Behem Opojy
norpomayva, Hero mTo Behm Opoj mpow3Boda jemHOM MoTpomavdy. MapKeTHHT jeiaH Ha jefaH,
YKJbY4Yje U pa3Boj MoceOHUX U NMpuiIaroheHux npousBona u yciuyra Oynyhum norpebama morpomaya.
3a To je moTpebaH OBOCMjepaH OOHOC, KOjH je oMoryhmina mpuMjeHa TEeXHHYKUX pjeliema. Y
KOMYHHILIMPaWky ca MHCTUTYLWjaMa, TIOTPOoLIayd MOTY Aa oapelyjy BpujeMe, MjecTo 1 HadMH.

3.1.2. Pa36oj 0y2opouHux o0HOCA ca NOMpoumaiuma

Pa3Boj u oapikaBame AYrOPOYHHUX OJHOCA Ca TOTPOLIaYMMa, 32 Pa3UKy O TPaIULIMOHATIHOT
MapKeTHHTra, KOHIIENT je KOjU je Hallao MpUMjeHy y MPOPHUTHO OPHjEeHTHCAHUM JijelaTHOCTUMA, Kao
LITO je CEKTOp (PMHAHCHjCKUX YCIyTa, TAje je MPUMapHHU IIMJb YIIO3HATH MOTPOIIaYa U OCTBApUTH Behu
CTelleH MOCTUTHYTOT 3a/I0BOJBCTBA M JIOjAIHOCTH. Y 3aBHCHOCTH O]l OCHOBHE JjeJIaTHOCTH, MOApYyYja
MpHUMjEeHEe TPOU3BOIA M YCIyra, CIpeuu(UYHOCTH HHTEPHE OpraHu3alyje, 3alpTaHuX MOCIOBHHUX
IUJbeBa, (UHAHCHUJCKUX U TEXHUYKO-TEXHOJOMIKUX MOTYRHOCTH, HHCTUTYIHj€ NePUHHILY Pa3InduTe
nporpamMe pa3Boja AyrOPOYHUX OHOCA Cca KyILUMA.

Ha 6u ce nedunucane ocHoBHE (ha3ze mpoleca yCMjepeHOr NpeMa KOHIINTY 3a Pa3Boj U
oJpKaBamy IyrOpOYHHX OAHOCA ca MOTPOIIavynMa, MOTPeOHO je UCTTYHUTH oApeljeHe mpeTnocTaBKe:

— onmpenuTH, neUHUCATH U AKUENTUPATH NOTpede, jKeJbe, mpedepeHinje 1 KapaKTepUCTHKE
MOTEHIHjATHUX U CAIallbUX Kyllana;

— J0Opo MMO3HABAaTH BPUjEAHOCTH U CIICHU(PUIHOCTH MPOU3BOAA U yCIIyra KOjuMa ce HacTyma
Ha TPXKUINTY ¥ KOjIMa Ce 3aJ0BOJbaBajy moTpede Kymana, Kako Ou ,,ipaBa MoHyAa™ Ouia
MIPE3EHTOBAHA ,,IpaBUM Kyluma“;

— pacnonarame ofpeheHMM HHMBOOM (MHAHCHJCKMX CpeAcTaBa, Koja hie ce KOpHUCTHTH 3a
MOJPIIKY OBOM IIPOTpamy;

— cmoco0aH MEHAIMEHT, ca JIOBOJbHO 3Hama, HCKYyCTBAa W BU3Mja, MOpa OWTH CBjecTaH
BPHjEAHOCTH U 3Ha4aja pa3Boja U Ofip)KaBamba JyTOPOYHHUX OTHOCA ca KYMIUMa;

— ycIlocTaBJbakhe OpraHU3aluOHEe CTPYKTYpEe M HEHO NMpuilarohaBame mpeMa OpHvjeHTaldjH
Ka KyIILy;

— eIyKOBaH KaJap, ca CBUM MOTPEOHHMM BjelITHHAMAa M CIOCOOHOCTUMA, KOjH MOXKE
OJrOBOPUTH 3aXTjeBUMa OBOI' KOHIIENITA M pPearoBaTd Ha MpaBH HAYUH NPU YKa3aHUM
norpebdaMa y MHTEpaKLKjaMa ca KyIIrMa, Kako OM ce OCTBapHO KPUTHYAH HUBO YCIIjexa;

— oxroBapajyhu TEXHUUKO-TEXHOIOIIKA YCIOBH

— yclocTaBJjbamh€ CHCTeMa KOHTpojie ocTBapeHe Behe catucdakuuje © AOAaTHUX
BPHjEIHOCTH 3a KyIIa.

Pa3Boj qyropouHux ogHoca ca MOTpomaynMa uMa BHIIe daza:

— MPUKYIUbakE U aHau3a MMoJlaTaKa,
— CerMeHTalyja u TapreTupame Kymnana,
— yTBphuBame BPUjeAHOCTH MOHYA,
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— TPXUIIHO MO3UIIUOHUPAILE,
— YCIIOCTaBJbalh€ MOCIIOBHOI' CUCTEMA U I[I/ICTpI/I6y1_II/Ij€ HCIIOpYKa,
— aHaJIn3a U KOHTPOJIa CHpOBOI)CH:a KOHIICIIaTa U MjepeH,e TMOBpAaTHE CIPLre.

Pa3Boj ayropouHumx oFHOCa ca MOTPOIIAYMMAa TPENCTaB/ba KOHCTAHTHY HWHTEPAKLU]y
WHCTUTYLIMja M Kylala y3 YCHOCTaBJbalke CIpenu(HUUHMX Be3a Koje he OWTH pa3BHjaHe U
yHanpejuBaHe Ha OCHOBY HCIOpYyYHBama KBanuTeTHe ycimyre. OCHOB pa3Boja AYrOpOYHHX OJHOCA
npeAcTaBiba J0OPO MO3HABAKE MOTPoIIada, BHUXOBUX NMOTpeda, yTHlaja pa3HuX (akTopa Ha HHUXOBO
MOHAIIake, MAPKETHHILKH OHOC IIpeMa MmoTpouiadiuMa, MoryhHocTu 1 norpede npenyseha, cxBaTame
W TPaBUJIHO OLjCHUBAE YJIOTe CBHX 3aIOCICHHUX Y HPOLECY MPOU3BOAME U HCIOPYKE yciayra H
JIYTOpOYHO JjelI0Bak-E MHCTUTYIH]E Kao LijelTnHE.

KomyHHKannoHy KaHalM KOjH € KOPUCTE Y OBOM TIPOLECY CY:

— JMPEKTHU (TIepCOHATHN) KOHTAKT JINYHO WM MyTeM TenedoHa,
MepCOHANIN30BaHa MOIITa,

— WHTEpHeT,

€JIEKTPOHCKA MOIITA.

3.2. Kosabopatusau CRM

Cayx06a moxpmke unu koinadopatuBHH CRM 3amyskeH je 3a ycrocTaBJbambe KOMyHUKALUje ca
KJIMjeHTUMa MyTEeM CBHX PACIOJIOXKUBUX CPEACTaBa, OA TPaIWIMOHAIHOI JHUYHOI KOHTAaKTa MPEKO
tenedoHa, Tenedakca, U-Mejia U pasHUX cepBuca MooOuiHe Tenedonuje (SMS, WAP, GPRS), no
OHJajH amjMKauuja W uHTepHeTa. llyrem komaGoparuBHor CRM-a upme kKoMmyHHKanuja Ipema
KJIMjEeHTUMA, JI0K FbUXOBH OATOBOPH J10j1a3e y MH(POpMaLMoHe cucTeMe mpeko onepatusHor CRM-a.

CRM je mjenoBuT mporiec, AOK €IeKTPOHCKO MOCIOBAmkE MPEACTaBba JHO CIUKE O HHEMY.
VYemjemne CRM cTpateruje 3axTujeBajy a MHCTHTYLHja Mopa Ja OApPXH HHMBO KBaJUTETa YCIyra,
MOJPXH CBE KaHaJie KOMYHHKalHje, 1a 00e301jequ Ipyre KaHaje 3a OHE KOjH XkKeJle Jja KopHucTe BeO 1a
paBoBpeMeHO uarpalyje mpoduiie cBOjUX KiHMjeHaTa U peaHo J0KMBJbaBa CBE IOCIOBHE MpoIece,
jep BehuHa mociaoBHUX HHTerpanuja ykbyuayje CRM ca gokycoMm Buille Ha TEXHOJOTH]y Y OAHOCY Ha
polece.

[TocnoBame y koMe ce pazmjeHa nHpopMaluja, OAHOCHO MPEACTABIbALE TIOHY/IE U TPAKILE Y
MpoLecy MPOU3BOAKE, NMPOJaje U KyIIOBUHE YCIIyra OfBHja MyTEM padyHapcKe Mpexe MpeAcTaBiba
EJICKTPOHCKO TMOCTOBamke. TepMHH ENEeKTPOHCKO TIOCIOBalkbe¢ KOPHUCTH C€ JaHac 3a O3HadyaBambe
MoC/IOBathba y3 TPHUMjEHY CaBpPEMEHE eIIEKTPOHCKE TEeXHONOruje. EJEeKTpoHCKa TEeXHOJIOTHja
noJpazyMujeBa KOMOMHOBaHY ynoTrpeOy WH(GOPMAaIMOHUX TEXHOJIOTHja U TeleKoMyHHKanuja. Jlanac
je Hemoryhe 3aMUCIUTH OMJIO KOjy APYIUTBEHY U NPUBPEAHY JjenaTHOCT 0e3 MpHUMjeHe CaBpEeMEHUX
TEXHUYKO-TEXHOJIOUIKHX pjelieha HHPOPMALUOHNX TEXHOIOTH]a.

3.3. Asaautnuku CRM

Anamutnakn CRM je HajKOMIUIEKCHHUjH, HAjCIOKEHHjH M HajOArOBOPHMjU IHO CHCTEMa
CRM-a. Pa3Boj ycrmjemHux ogHoca ca moTpoliaynma, a Tume U ycmjex konnenta CRM-a 3axTujeBa na
Ce CBU €JIEMEHTH MHCTUTYIHj€ YKOMIIOHY]Y V jenHy ujenuny. OCHOBHE efleMEHTe MpecTaBibajy:

— nmnpunarohaBame 1 ycMjepaBambe NOHYyAe JepUHUCAaHUM TPXKULIHUM CerMEHTHMA;
— PpasyMHjeBame TPXKHILUTA U MOTpoIIaYa U
— OCBajame U 3aJpKaBambe MOTPOoIIaya.

Anamutnukn CRM mpukynsba M aHaqu3upa HOAATKE O KyNUIKMMa y pa3IHyUTe CBpXE:
aHalu3Upama Kymnana, npoBohera MapKeTHHLIKMX KaMIlama, yHarpehuBama Mpojaje, ylnpaBibamba
3HameM UTA. CpenctBa CRM apxuTekType MpHKYIbajy MOAATKe, CKIAIUIITE UX, TPAaHCPOPMHUILY Y
uHpopmanje U nuctpulOyupajy xopucHuuuma. OcnoBau CRM mozmen cactoju ce u3: U3BOpa
nojiaTaka, CHCTeMa 3a MPHUKYIJbala IOJaTaka, CHCTeMa 3a CKIAAWIITEHhE MOoAaTaka, CHCTeMa 3a
UCTIOpPYKY MH(OpMaIHja U KOpUCHUKA HHPOpMaLHja.

W3Bopu monmataka MOry OWTH HMHTEPHH M EKCTEPHHM, OJHOCHO YHYTpPAlllbU U CIIOJbHU.
WuTepHu n3Bopu nogaraka Beh mocToje y MHCTUTYLMjaMa U lbUXOBUM OPTaHM3alMOHUM jeMHULIAMA,
paHdje TPUKYIJBEHH W apXUBHpaHU. EKCTepHM U3BOpPH MoOJaTaka cacToje ce O KiMjeHara,
no0aBibaya, TAPTHEPCKUX MHCTUTYIHMja, KOHKYpPEHIIM]jEe, CTATUCTUYKUX cIyx0u nuta. [lomanu koju ce
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NPUKYIJbajy W3 MHTEPHUX H3BOpa y (opMaTHMa YMT/BMBHM Ha padyyHapuMa, KaJa ce yHecy y
CKJIAJMILTE IOJaTaKa, Ka0 aKTUBHOCT OPraHU3allMOHUX jeNuHHLA, Mory Outu m3BoheHu. Ilomamm
CaKyIJbEHU M3 EKCTEPHUX M3BOpa MpETBapajy ce y pauyyHapCKd YWTJBUB (hopMaT Kao TpaHCAKIHja U
takohe ce mory m3Bogutd. [lomamm koju ce mpuxsarajy u oOpalyjy mopajy Outu yckiahenu ca
padyHapCKUM CHCTEMOM HHCTUTyuMja. KiujeHTn u Opyru ekctepHH M3Bopu 00e30jehyjy moaatke y
¢dopmaty pauyHapa y Mehycapaamu ca BeO-opTaaoM HHCTUTYIIH]E.

Cknamguire nopataka (Data Werehouse — DW) je uentpannu enemeHT CRM cucrema.
Cuctem 3a IpUKYIUbalkE MoJaTaka MpeTBapa yjaazHe MoJaTKe y eeKTPOHCKU MEIH] YKOIHMKO TO Beh
HUje yuumeHo. CucTeM CKIaQMINTa TOoAaTaka MpHIpeMa MoJaTKe 3a CMjellTaj, CMjelliTa UX M
aHaJu3Mpa.

Cucrem wucnopyke wuH(poOpMauuja YWHHM Cafgpikaj CKIAOUINTa TOAaTaka JOCTYHHHM
KOPUCHHLIUMA Y €IEKTPOHCKO] (OPMHU WIIM IITaMIIaHUM WHQOPMATHBHUM H3BjeLITajUMa.

Kopucannm naopmanyja cy 1 MHCTUTYLIMjE M lbUXOBH KITHJEHTH, OTHOCHO OKPY)KEHbE.

Usrpagma CRM-a je mpolec Koju Tpaje U 3a KOjU ce HHKajaa He Moke pehun aa je 3aBplueH.
Wunuujatue kpehy on pykoBoxeher kaapa, Koje ce 3aTUM XHjepapXHjCKOM IIEMOM MpYXajy o
Kpajibux wu3Bpmmiana. LuikeBu Mopajy Outu jacHo M mpeuusHo aepuHucann. CRM Hucy
NojeANHAaYHEe TpaHcakuyje, Beh yKynaH cUCTeM U HauHH pajlia, y KOMe ce IOCIyje TaKko Ja aKTUBHOCTH
Oyay OpHjeHTHCaHE Ha KIHjeHTa U TO Ha CBUM HUBOMMA Capalibe y KOjHMa JKEIUMO 3a/10BOJbEHE
KIMjeHaTa 1 noBehame mpojaje.

OBakBe TpXKHIIHE TEHICHIMje HWHHUIMpaje Ccy Mpous3Bohaue codTBepa na pas3BUjajy
KOMITJIEKCHa CO(TBEpCKa pjelieha 3a MHCTUTYIHje KOje Cy ce OAIy4Hie Ja OBHUM ITyTEeM H3rpaje
JIyropouHne, npoputabuiiHe ogHoce ca cBOjuM Kymuuma. Ha tpxkuirty npoussohaua CRM codrBepa
HajBehn yauo uma komnanuja SAP (ewen. Systems Applications and Products in Data Processing),
Koja je ocHoBaHa 1972. rogune y bemaukoj kao mano permoHanHo mpeaysehe 3a moapmky obpane
MOCJIOBHUX 33/1aTaKa y PEaTHOM BPEMEHY.

[IpBu npousBon SAP-a 610 je copTBepcKH MakeT 3a GUHAHCHjCKO PadyyHOBOJICTBO U3 Uera je
pasBujen R/1 cuctem (R — enen. Real Time). CemamueceTux roauHa mpouuior Bujeka SAP passuja
CHCTEM 3a yIpaBibame 0azaMa TojaTaka, KOju je KacHHje Ha3BaH R/2 m mpencTaBibao je OCHOBY 3a
IIaHupame pecypea mpenyseha. Y oBoM mepuony SAP je mocBeTHo Hakikby HHTEPHALMOHATHOM
TPXKUIITY MyTeM Mpuiaro)aBama KapaKTEPHCTHKa CBOJUX MPOU3BOJAA CHENU(PUUYHUM 3aXTjeBUMA
TpxkumTa. JleBenecernx romuHa SAP pasBuja copTBepcku nmaker R/3 koju je 3aCHOBaH Ha TPOCIOJHO]
KIIMjeHT/CepBep apXWUTEKTYpH, Koja pa3[Baja KOPUCHHYKHA HHTEp(eEjc On CHCTEeMa 3a YIpaBJbambe
0a3oM TmojaTtaka yBohemeMm mocnoBHe wuHTenmureHnuje. SAP R/3 oOyxBara Jspyacke pecypce
(mnaHupame, perpyroBame, o0yka WTH.), puHAHCHje, pauyHOBOACTBO M JorucTHKy. JlaHac je SAP
JUep Ha MOJbYy KOMILJIEKCHUX IOCIOBHHUX allJIMKATUBHUX pjellera 3a OpojHe HHIYCTPHUjCKE IpaHe y
pasnuuntuM 3emibama (120 munuona kopucHuka, 34.600 npenyseha u 9.000 naptaepa y Buie og 120
3emasba). [lpuxoau npenyseha y 2008. romuau nzHoce npeko 2 mummjapae USD. Ilnanosu SAP-a cy
Jia CBOje POM3BOE MHTETPHUILLY Ca e-TPrOBHHOM U BeO-TEXHOIOTHjaMa.

4. 3AK/bYUYAK

Kopumhewe CRM koHIIENTa MMa BUIIECTPYKE IUIHEBE:

— MACHTU(UKALM]ja KIMjeHaTa;

— CerMeHTanyja KiIWjeHaTa MpeMa HBHXOBUM MoTpebama M MoryhuM BpHjeqHOCTHMA 3a
WHCTUTYLH]Y;

— ycIocTaBJbarhe KBaJIUTETHE M OIP’KUBE HHTEPAKIIH]je ca KIIjeHTUMa;

— CTBapame OpraHu3alije OKPeHyTe MpeMa KIujeHTy;

— mpuiarohaBame MPOM3BOJA U yCIyra KIHjeHTHMA U lbUXOBHUM TOTpedama.

VBohlewe CRM HHje TEXHONOUWIKO ONpeMame W NPHMjeHa TEXHUYKE JIOTHCTHKE Y
WHCTUTYIMjaMa, Beh mpoMjeHa y MpHUCTYNy W HAUMHY Pa3MHIUbamka CBUX 3allOCIEHUX, OJl HajBHILIE
paHrupaHux MeHaliepa 10 U3BPIIHUX OllepaTUBHUX pasHuka. To je qaHac u Hajsehu mpolneM U Kibyd
ycIjexa OHUX KOjU Cy Ce OMIyYWIM 3a TPUMjeHYy OBOT KOHLENTA. YTpaBibalbeé OAHOCHMA ca
MOTpOIaYMMa j€ MapKeTHHLIKH Mpolec (MapKeTHHT jeAaH MpeMa jenaH) KOju ycMjepaBa IOCIOBHY
opujeHTanMjy mpeay3eha mpema HHAMBUAyadHOM moTpourady. Y ocHoBu CRM KoHuenrta jexu
jemaHocTaBHa HJEja, a TO j€ ,,pa3IMuuTO TPETUPAE PA3THUMTHX MOTpoIIaya‘.
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Tabena 3: l[lopehere npedyseha xoja vemajy u xoja umajy umniemenmuparn CRM

Ilpeoyseha xoja nemajy CRM

Ilpeoyseha ca CRM

VY npocjeky nzryoe 50% cBojux Kymara CBaKuxX
eT TOIUHA

Pacty cxkopo 60% Opske 011 KOHKYpEeHIIHje Koja
Hemajy pazsujeH CRM

Oxo 65% on cBHX M3ryOJpEHUX KyIana ojjIa3u
300r JI0IIe yCIIyre 1 KOMYyHHUKaNuje

[Mpoumpyjy TpkumTe 3a 6% TOAUIIHE, OCTBApPY]y
nospahaj uasecruimja (PON) ox 12% u
namahyjy 10% Buie 3a cBoje nponsBose

TpomukoBu npuoOHjama HOBOT KyIIIa Cy IET
myTa Behy HEero TPOIIKOBY 3a/IpKaBama CTapor

[ToBehaBame ojanHOCTH Kymma 3a 5% Moxe /1a
pesyntupa y noehamy npopuradbmiHocTH o 25—
85%.
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